
community so people can 

see that you can do       

everything a male          

attorney can do.  Do not 

make this difficult on      

yourself.  If your children are 

involved in band or sports, 

get involved in those         

activities.   

3. Don’t wear pants in front 

of a jury.  They still have 

ideas of how a woman should 

dress.   

4. Go to court prepared and 

ready to be firm.  Being 

firm does not make you less 

of a woman, it makes you a 

better advocate for your   

client.  There is a time and 

place.  Protecting the record 

in a courtroom during a trial 

The Honorable Lisa Dodson,    

the first female elected as Circuit 

Judge for the 2nd Circuit       

District, spoke at the first South 

MS Regional Meeting of the year 

in Biloxi on November 18, 2009.   

During her vibrant talk, Judge 

Dodson profoundly delivered 

words of  wisdom and helpful 

hints for success as women    

lawyers.    

1. It is never a disadvantage 

to be underestimated.  She 

explained that, especially as 

women, others do not      

automatically see us as 

threats.  When expectations 

are low, it is easiest to razzle 

dazzle them.    

2. Be involved in your     

or hearing is definitely the 

time and place. 

5. Don’t be afraid to ride 

your horse off of the 

cliff.  Don’t hesitate.  If 

you think something may 

work, try it.  Take risks.  

They will not    always pay 

off but you will never 

know unless you attempt. 

These were just a few of the 

motivating words spoken by 

Judge Dodson.  Follow them 

along your path to success. 

Thank you, Judge Dodson!  

December 2009      

WORDS OF WISDOM FROM THE HONORABLE LISA DODSON  
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PRESIDENT’S COLUMN 

   Dear MWLA Members: 

   Tis the season for giving and 
many of you have done just 
that this year.  The Dress for 
Success project has been a 
resounding success and the 
giving spirits of the MWLA 
members in South Mississippi 
has already helped to get the 
Inspiring Readers project 
off to a great start.  While we 
will continue to collect suits 
and other apparel for Dress 
for Success, we will shift our 
focus to the Inspiring Readers 
project in Jackson and 
throughout the state for the 
remainder of this Board’s 
term. The Inspiring Readers 
project provides books to low-
income students who could 
not otherwise afford to      
purchase the books on their 
schools’ summer reading lists.  
In the coming months, we will 
receive readings lists from the 
three schools we have 
adopted in Jackson, North 
and South Mississippi.  Once 
we do, we will email the lists 
to you and post them on our 
website.  We will ask for 
monetary donations at all of 
our remaining membership 
meetings, including the   
January 6 meeting in       
Jackson. We will also collect 
(gently) used children’s books 
at membership meetings.  We 
will present the books to the 
schools at the Outstanding 
Women Lawyers Award      
reception on May 5, 2010.  
We want to present the 
schools with as many 
books as possible so 
thank you in advance for 
your donations!  

   On behalf of the MWLA 
Board, I send warm wishes for 
a peaceful and happy holiday 
season! 

CLICK HERE TO SEE EVENT PHOTOS 

UPCOMING EVENT 

January 6, 2010 

        Membership Meeting  

        Schimmel’s in Jackson 

        11:45 am 

 

DON’T FORGET TO BRING                                               
INSPIRING READERS                

AND DRESS FOR SUCCESS 
DONATIONS!!! 

 

Do You Have the Necessary Confidence for 
Business Development Success? 

 

By: Sara Holtz (CBA Practice Link) 

Women who are confident in their business development skills are more likely to put forth the   
necessary effort to succeed at business development. Colleagues who sense your confidence are 
more likely to refer business to you and clients are more likely to hire you.  Here are tips to help 
build confidence: 

1. Get clear about your personal business development strengths.  
Do you have a great network, marketing support, the ability to easily develop relationships, a roster 
of loyal and  appreciative clients, a niche practice, or well-developed listening skills?  Focus your 
business development efforts on your strengths. It will take less effort and return greater rewards.   

2. Develop a network of support.  
Collaboration is one of the cornerstones of confidence building.  Get a group of women to come 
together for   meetings.  Hearing others share similar challenges and successes energizes and builds 
confidence for all. 

3. Keep track of your successes, whether small or large.  
Keep a file of positive feedback you have received from clients over the years--thank-you notes, 
referrals, etc. When your confidence begins to wane, pull out your file and read through your    
positive feedback. 

4. Start small.  
Most big marketing successes are made up of lots of little marketing successes--following up with 
someone you met at a networking meeting, sending consistent e-mails to an existing client, or   
sending an article that may interest a prospect.  Set a small, realistic goal for yourself.  

5. Be patient.  
Building relationships that lead to  getting hired takes time. Don't be unrealistic in your expectations 
for any given marketing effort.  To develop a significant book of business, one needs to invest 300 
to 400 hours per year over a four to six-year period of time. That’s a lot of needed patience! 

6. Realize that people can buy from you only when they have a need for your services.  
Buying legal services is not like buying a pair of shoes. People can't hire you just because they like 
you. By understanding and accepting this, you will learn that not getting hired is much more about 
timing than rejection. Continue following up, and when they need services like yours, they will use 
them!   

7. Take advantage of business development mentoring.  
Mentoring shortens the learning curve on development skills. Knowing you have the support and 
guidance of a pro will make you feel much more comfortable putting your new skills to use.      
Confidence is a critical part of business development success.              

Click here for complete article 

http://picasaweb.google.com/mswomenlawyersassociation
http://www.schimmelsonline.com/
http://www.cba.org/cba/PracticeLink/tips/confidence.aspx

